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Agenda

- Br i ef  Emer ge Over vi ew
- Emer ge RFP & Spot  Pr oc ur ement  Pl at f or m 

Over vi ew
- YoY - bi d ac t i v i t y
- Q&A - Pl eas e us e t he Zoom Webi nar  Q&A 

Func t i on



Reinvent how 
you manage
trans portation 
s pend with 
E merge.

- Es t .  2017
- Sc ot t s dal e AZ
- Foc us  on c ont r ac t  & s pot  

s ol ut i ons  f or  s hi pper s
- Power f ul  opt i mi z at i on t ool s



Spot Procurement
Instant impact with spot quote 
execution

● Ac c es s  live direc t- rates  from 
thous ands  of verified c arriers

● Ins ights  powered by your unique 
buying behavior

● B enc hmarking & market intelligenc e
● T hird- party partner integrations
● Let c arriers  s elf- book ins tantly  
● C apture the bes t market rates  with 

automations
● C ompare rates  from your c urrent 

vendors



Contract Procurement
Aut omat e y our  ent i r e RFP Pr oc es s

● Manage your RFP  in one plac e
● C ompare c ontrac ted lanes  to 

market rates  
● E as ily  Identify  lanes  at,  above, or 

below market
● Quic kly  run annual,  mini,  and 

s eas onal bids
● Invite P remier C arriers  for an 

added layer of c onfidenc e
● C us tom s c enario building and 

optimiz ation



Bid frequency shift:
● Shippers are still running large bids (500+ lanes), which increased 16%, but are increasingly 

supplementing them with more frequent, targeted mini-bids
● RFP events increased 75%, while average lanes per event declined 48% 

Award strategy shift:
● Average winning bid rank improved from 5.3 to 4.4, indicating a shift toward lower-cost, more competitive 

awards
● Awarding to asset-based carriers increased 10% (29.7% → 39.7%)
● Non-asset awards declined 8.7% (59.0% → 50.3%)
● Hybrid awards remained flat with minor decrease of 1.3% (11.3%→ 10.0%)

Contract Rates
● Rates by equipment type increased across the board:

○ Van rates rose 12% 
○ Reefer rates rose 20% 
○ Flatbed rates rose 10% 

Spot Rates
● Spot volume has increased 36.8% YoY

FY25 /  FY26 Q1 Compar i s ons
YoY Stats



YoY Spot Volumes
Si gni f i c ant  i nc r eas e i n s pot  ac t i v i t y  2025 vs .  2026 ( J an- May )



Avg Awarded Spot Rates
Even wi t h a  l ower  avg l engt h of  haul ,  s pot  r at es  ar e c l i mbi ng dr as t i c al l y  - l eadi ng 
t o an i nc r eas ed f oc us ed on c onver t i ng s pot  vol ume t o c ont r ac t  v i a  mi ni  bi d ac t i v i t y  



YoY RFP Activity by Event Size
Mi d- s i z ed RFP event s  doubl ed YoY i ndi c at i ng s hi pper s  ar e 
s uppl ement i ng l ar ger  “ net wor k ”  bi ds  mor e f r equent l y



Avg Awarded Contract Rates



Avg Contract Award Rank
Avg awar d r ank  i s  dec r eas i ng i ndi c at i ng i nc r eas ed c ont r ac t  r at es  ar e 
f or c i ng s hi pper s  t o s el ec t  l ow c os t  opt i ons  mor e of t en



Thank you for joining 
us  today!
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